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OPENING STATEMENT: 

On behalf of Miller Management Associates, Inc. we count it as our honor to have met with the 

representatives of the Town of Rutherfordton.  The visit was on Friday March 1, 2019.   

Rutherfordton Golf Club is like many other small town golf clubs across America that have 

experienced declining membership rolls in recent years.  Due to economic and societal trends, 

many clubs are turning to alternative methods of operations to decrease expenses and are 

looking for various methods to raise revenues.  MMA GOLF was retained to provide a brief one 

day look and submit thoughts on renovations to reopen the golf course. This report will focus 

on what we feel is the most glaring needs at the club. We will take into consideration the clubs 

current condition and costs to return to an operating condition that will attract former golfers. 

 

STATE OF THE INDUSTRY 

In recent years it is no secret that the golf industry has been struggling in the 

arena of recreation and entertainment.  In 2017 the National Golf Foundation 

reported just over 200 golf course closures in the U.S.  This downward trend of 

net golf course closures started in 2006 and according to recent evidence by the 

National Golf Owners Association (Feb 2018) will continue for the next decade.  

This will be a natural response to overbuilding that took place in the 1990’s and 

early part of the new millennium.  Other significant factors include changes in 

weather patterns in recent years,  dramatic change in our societal standards of 

the family unit, technology and economic class shifts,  Also,  migration  from rural 

areas of job loss back to urban areas.  Daily fee, lower priced and nine hole 

courses continue to be the segments that are disproportionately represented 

among these closures. These equivalent courses represent well over half of the 

closures annually. The NGF also expects this trend to continue in upcoming years.  

These types of facilities tend to be located in rural or fringe markets that are 

saturated with golf where they are not the “newest kid on the block”.  Many were 



built in the 50’s and 60’s when the economy and golf started to boom after 

clearance of World War II.  So, for these “tired” facilities to compete with newer, 

more modern layouts and clubhouse amenities is a tall order.  Nine hole courses 

are even a harder struggle as they are challenged by the concept of not being 

valid in todays society of 18 hole equivalents, thus they can’t demand the same 

type of pricing structure and be competitive.  Yet, they have many of the same 

fixed costs of qualified human resources, clubhouse upkeep, property taxes, 

insurance, etc. 

          To look at this briefly from a local perspective here at Rutherfordton Golf 

Club, we will look at some of these variables, plus one other, a stagnate to 

declining population base.  U.S. Census reports show a decline in population for 

the county at -1.7 % since 2010.  This is also like several contiguous counties and 

mirrors the national trend of younger generations moving back to cities for a 

more urban lifestyle of convenience, careers and socialization.  Just outside of 

these areas in the Spartanburg, Hendersonville, Asheville markets there are 

population gains, newer or renovated golf facilities and other forms of new 

societal entertainment that now impedes travel to outside areas for recreation. 

 

CONDITION OF GOLF COURSE: (physical and as an on going concern) 

In October of 2018 Rutherfordton Golf Club was closed and very limited 

maintenance has taken place since this time.  At the time of closing it was 

projected that 2018 annual revenues would not exceed $100,000, extending a 

downward trend during recent years (2015 = $121,849 and a net loss of 

$16,262.78).   There were 42 members mostly under the senior membership.   

Thus, the ongoing business concern is damaged by previous reputation and now 

by closure and the change of habits by previous golfers.  The revenue stream had 

been effected by the condition of the course and lack of marketing and 

programing, the expenditures were kept to a minimum because of the revenue 

stream, thus there has been much deferred maintenance.  Items that would need 

to be addressed but not limited to would be: 



- Updating / renovation of clubhouse 

- Debris clean up and removal 

- Replacement of bent/Bermuda grass greens 

- Dredging of irrigation water intake ponds 

- Pumphouse repairs 

- Irrigation head and line repairs 

- Cart path repairs 

- Bridge repairs 

- Bunker repairs 

- Miscellaneous cross tie, signage, ball washer, etc. repairs 

- Maintenance equipment replacement 

- Up front costs to get back to regular agronomic programs (fert, chem, 

parts, etc.) 

- Golf shop and snack bar equipment replacement 

- Golf cart lease/purchase 

- Etc. 
 

                 
 

 



REHABILATION ESTIMATES: 

Below you will find some estimates on repairs and renovations to return 

Rutherfordton Golf Club back to quality playability for like kind nine hole courses.  

Doing these repairs certainly will enhance the player experience and will help 

increase play, but does not insure RGC as being a profitable business.  In fact, we 

concede that this will not happen, even with exceptional management and 

marketing efforts. 

$40,000 clubhouse - estimate to include paint, carpet, counter replacements, 

HVAC service, fans, flat screen televisions (2), remove wall to enlarge pro 

shop/grill combo, roof repair (not replacement), computer point of sale systems, 

ice machine, security system, etc. 

$15,000 Irrigation Pump/repair -replacement 

$10,000 dredge irrigation pond, create small silt pond catch 

$30,000 irrigation updating, line replacement, head replacement.  Total irrigation 

system needs to be in good repair before greens and tees work. 

$72,000 greens replacements to include sod removal (up to 4 inches off the top) 

limited greens mix addition, gas treatment, sprigging of TifEagle strand of 

Bermuda grass. 

$8000 Tree and debris removal 

$25,000 limited cart path repair and replacement 

$4000 bridge work 

$9000 for Green jackets to cover new greens in Winter 

 

$63,000  maintenance equipment, (used and based at market value of the time.  

Toro Fairway unit $12,000,  Toro rough unit $12,000, TriPlex greens $8000, 2 hand 

greens mowers  $1000, Triplex for tees, approach, collars, $6000, Sand pro $4000 



(could do by hand), sprayer $10,000, various misc, blowers, chainsaw, weed 

eaters, $10,000,   

$8000, start up chem/fert/misc, sign repair, ball washers, pins, etc. 

$4000, sand/bunkers 

$28,800 four months of on course labor during down time of grow in (supt. At 

$4000 per month, 2 employees at $10 hr 40 hr/wk. 

$4000 marketing plan before open and 2 months after opening 

TOTAL $328,000 (with a wide range of variation based on preferences, execution, 

weather and market at the time of renovations) 

This number DOES NOT include a new maintenance/cart shed area or a fleet of 

carts  (lease quote attached) 

This budget does not reflect any work that could be done by the public works 

dept. of Rutherfordton. 

Attached is a  Revenue and Expense forecast for an owner/operator for 2020. 

 

SUMMARY: 

       We have addressed several topics in our brief.   The state of the golf industry 

and specifically how it relates to operations in rural areas.  Also, we have looked 

at the impact of the course conditions and how much investment it will take to 

make the course playable and enjoyable for the average golfer.  With these 

considerations we have also enclosed a forecast of revenue and expenses once 

the course opens back up.  This forecast is for an experienced lessee 

(owner/operator) running this business based on golf industry protocol, not the 

municipality and the guidelines a municipality must meet, especially with wages.  

As can be noted (the loss), there will need to be a significant supplement to the 

operator by the town to by able to provide this amenity to the community.  This is 



not uncommon and is the actual model for the Lake Lure G.C. in Rutherford 

County. 

Because so many golf courses like RGC have sentimental value and are a 

measuring stick for overall economic health of the community, some 

municipalities do choose to subsidize or even own the amenity.  However, they 

broaden the overall use of the course.  For minimal costs, they add FootGolf or 

disc golf.   They can also schedule activities at the course to also use the grounds 

for jogging, biking, dog parks, festivals, walk/run fundraisers, movie nights on the 

fairways, etc.  Many people do not know that the most historical and tradition 

rich golf course in the world, St. Andrews GC, Scotland, is actually a public park.  It 

closes on Sundays and people can be seen throwing frisbee’s, flying kites or 

playing a game of flag football on the course.  (stay off the greens please!) 

       Please do not hesitate to call us if we can be of further assistance with 

interpretation of this brief or if we can help with future needs at Rutherfordton 

Golf Club.  We count it as our honor to have been able to present our perspective 

to your town. 

 

 We would encourage all to take advantage of various periodicals online like Golf Business 

Magazine www.golfbusiness.com of the National Golf Course Owners Association.  Their 

website is www.ngcoa.org . Another is Golf Inc. www.golfincmagazine.com , providing excellent 

reference articles about the changes and challenges in today’s new golf economy, along with 

some success stories.   Other resources include the Pellucid Report and Club and Resort 

magazine.  These have excellent articles on market trends and more example success stories 

from within our industry.  What must genuinely be realized is there’s no guaranteed 

methodology or “silver bullet”.   

      

 

 

 

http://www.golfbusiness.com/
http://www.ngcoa.org/
http://www.golfincmagazine.com/


 

 

DISCLAIMER: 

The preceding views and opinions were formed after interviews and observations made 

during a brief visit on March 1, 2019 at Rutherfordton Golf Club in Rutherfordton, NC and also 

with financial information submitted by the club.  We at Miller Management Associates, Inc. 

in no way warranty or guarantee the opinions expressed in the preceding report.  Many 

variables attribute to the success or failure of a golf facility, including but not limited to: style 

of management, agronomic practices, course conditions, weather, proper accounting 

principles, location, economic variations, etc.  This document should be used as one tool of 

guidance, not as a sole resource.  Further due diligence required. 

 

                    

            



 
 
 
RUTHERFORDTON Golf Club, Rutherfordton, NC      2020  
 
 
 
REVENUES 
 
 
Green Fees       25,000 
 
Initiation Fee      0 
 
Cart fees           35,000 
 
Dues                  10,000 
 
Pool                      0 
 
Pro Shop           5000 (net) 
  
Range                   0 
 
Food/Bev          3000 
 
Bar                     included 
 
Other                3000       sponsorships, ad sales, promo’s 
 
 
TOTAL            $81,000 
 
 
 
 
 
 



 
 
 
EXPENSES 
 
Salaries                                   105,000 gross 
Payroll taxes                           included 
Health Care                             0 
Soil/Sand                                2000 
Fertilizer                                  4000 
Chemicals                                4000 
Equipment rental                    1000 
Golf Course Expenses             3000 (misc. signs, tools, etc.) 
Gas and Fuel                            5000 
Cart Lease                             24,000 -25 carts + utility vehicle 
Equipment Lease                     4000 for trade of existing piece 
Repairs carts                            500  (first year of lease) 
Repairs equipment                  3500 (use of existing) 
Advertising                               4000 + engage free social  
Insurance                                 5000  Work comp/lia 
Utilities                                     6000 
Telephone                                 2000 
Postage                                       100 
Garbage                                     1200 
Office/Pro Shop expense          500 
Clubhouse expenses                2000 (misc repairs, supplies) 
Dues/subscriptions/Legal       1000 
Taxes/licenses                            250 
Sales tax remitted                      800 
Bank service charges                2000 
Donations                                   1000 
Taxes                                                 0 
 
BANK NOTE                                       0 
_______________________________________________ 
TOTAL EXPENSES                 $178,850                                                
NOI                                                                      -$97,850 
 
 



Additional notes: 
 
Payroll: 
Supt./Mgr/Acct   $54,000  + $4k insurance 
1 maint ( 8 mo.)  $11, 520  $9 x 40hrs 
1 maint ( 8 mo.)     $5760   $9 x 20 hrs 
Pro Shop Mgr   (10 mo) $16,000  $10 X 40 
Pro Shop Asst’s  $14,080 
 
Pro Shop labor are not “golf professionals” 
 
Budget is subject to fluctuations based on weather, 
management style and initial investment to restore golf 
course.   This is very basic revenue and expense forecast if 
the golf club is leased out to an owner/operator.  This will be 
a year of transition based on playable conditions and the 
ability to retain lost members during the closure. 



Rutherfordton Golf Course  

Rutherfordton, SC

March 1 2019 

Presented by: Danny LaSure



March 1, 2019

Mr. Brett Miller

Rutherfordton Golf Course

Rutherfordton, NC

Dear Brett,

On behalf of Club Car, thank you for the opportunity to present this proposal for golf

cars at Rutherfordton Golf Course. We look forward to discussing this proposal to

ensure that it addresses the needs of the club and provides the solution your facility

is seeking.

Club Car takes pride in not only our products, but also our commitment to customer

service and satisfaction. It is this combination of uncompromising quality, reliability

and service that has made Club Car one of the most respected companies in the

golf industry for more than 60 years and a valued partner with thousands of facilities

around the world.

If you have questions about any aspect of this proposal or if you would like to

discuss additional ways we might meet your needs, please call me at

(828) 215-4325 or send an e-mail to danny_lasure@clubcar.com

I look forward to serving you.

Respectfully,

Danny LaSure

Territory Manager – Club Car, LLC

mailto:danny_lasure@clubcar.com


Ingersoll Rand and Industry Partners

Ingersoll Rand (NYSE:IR) advances the quality of 
life by creating comfortable, sustainable and efficient 
environments. 

Our people and our family of brands—including Club 
Car®, Ingersoll Rand®, Thermo King® and 
Trane®—work together to enhance the quality and 
comfort of air in homes and buildings, transport and 
protect food and perishables; and increase industrial 
productivity and efficiency. 

We are a $13 billion global business committed to a 
world of sustainable progress and enduring results.

Golf Partnerships

How Do These Partnerships Benefit You? 

•Club Car sponsors PGA section events, educational seminars and local chapters to grow the 

game of golf. 

•If you are a member of VGM, ask about rebates on golf car fleets. 

•If you involved with US Kids, Club Car funds the coaches to educate the future of golf. 



In 2019, Club Car is pleased to present new opportunities to create stronger 
relationships with your golfers and more efficiently manage your course.

With automotive styling, proven engineering and industry-leading durability, the
brand-new Tempo™ and Tempo™ 4Fun golf cars are designed to elevate the
ride—and separate your course from the competition. We’re also proud to
introduce Visage with Shark Experience, a new in-car entertainment system
poised to move the game forward and help you grow your business.

BEHIND EVERY CAR IS A BIGGER PICTURE



Built with proven engineering, industry-leading durability,
and reliable comfort, the new Tempo™ and Tempo™ 4Fun 
vehicles showcase the best that Club Car has to offer.

When equipped with web-based connected technology 
designed to entertain golfers and support course 
management, a Tempo fleet offers a key competitive edge—
and gives you the flexibility to monitor your operation from 
anywhere.

NEW FOR 2019: TEMPO AND TEMPO 4 FUN



Proposed Equipment March 1, 2019

Qty Description

25 2019 Club Car Tempo Gas Golf Cars including:

• Canopy top 

• Radial tires and Precedent silver wheel covers  

• Domed # decals (both sides of car – 1-25)

• Hinged Fold down windshield  

• Choice of standard body and canopy colors

• Hinged Windshields

Included:

Freight and Prepping

See Lease



Straight Lease – Tempo Gas – 60 months

Number of Cars Type of Car Lease Term Payment Per Month Total Monthly Payment Signature

25 2019 Tempo Gas 48 months $ 67.09 $ 1677.25

1 2019 CA 300 Gas 48 months $164.86 $ 164.86

Total monthly $ 1842.11

Straight Lease – Tempo Gas – 48 months

Number of Cars Type of Car Lease Term Payment Per Month Total Monthly Payment Signature

25 2019 Tempo Gas 60 months $ 60.40 $ 1510.00

1 2019 CA 300 Gas 60 months $ 144.86 $ 144.86

Total monthly $ 1654.86



ENHANCE THE GOLF UTILITY EXPERIENCE

A new way to cover all utility needs at the golf course whether gas or electric. 

Features for the Carryall Vehicles: 

•Gas Engine / Motor Type: Kohler

•Towing Capacity 800 lb (544.3 kg)

•Gas Warranty:3 yr/3000 hr limited powertrain/frame; 2 yr limited remaining

2 yr limited remaining vehicle



Standard Molded-In Body Color Options 

Monsoon Canopy Top Color Options 



Summary and Acceptance of Proposal

Customer: ________________________      Club Car/Dealer: ________________________

Signature: ________________________       Signature: _____________________________

Title: ____________________________ Title: _________________________________

Date: ____________________________       Date: _________________________________

Select Precedent Golf Car Color Options 

Body Color Beige ___    White___    Green ___   Platinum ___    Cashmere ____      Sapphire  ____

Black ____  Mocha ___  Sangria ___

Canopy Top Color       Beige_____     White_____    Black ______            

Seat Color  Beige ______    White ______  Gray ______     Black _______             

Club Protector Bag Cover       Beige_____         Black_____      Green  ______

OR 

Please complete the link with accessory and color preferences below.

Link: Link: https://goo.gl/forms/SiJhZQVgAZ7SKv4F3

https://goo.gl/forms/SiJhZQVgAZ7SKv4F3


Warranty

I2L I2 V4

VEHICLE MAIN FRAME
LIMITED
LIFETIME

GASOLINE POWERTRAIN: Engine, transaxle, torque converter (drive and driven). 5 5 5

SUSPENSION: Steering gearbox, steering column, shocks, and leaf springs. 4 4 4

MAJOR ELECTRONICS: Solid state speed controller and battery charger. 4 4 4

DEEP CYCLE BATTERY: 25,000 amp hours as recorded by the controller, or four years, whichever occurs 
first, for vehicles properly maintained using an authorized deionizer system. Otherwise, 20,000 amp hours 
or four years, whichever occurs first.

4 4 4

PEDAL GROUP: Pedal group mechanical assembly, brake cluster assemblies, and brake cables. 4 4 4

SEATS: Seat bottom, seat back, and armrests. 4 4 4

CANOPY SYSTEM: Canopy, rear canopy supports, drainage system and 
Structural Accessory Module (SAM).

4 4 4

ELECTRIC POWERTRAIN: Electric motor, transaxle and MCOR. 3 3 3

GASOLINE SYSTEMS: Air intake system, exhaust system, and starter generator. 3 3 3

BODY GROUP: Beauty panels, and front and rear underbody. 3 3 3

ALL REMAINING COMPONENTS: Solenoid, GCOR, limit switches, voltage regulator, F&R switch, and 
options and accessories supplied by CLUB CAR, including components not specified otherwise.

2 2 2

CLUB CAR® LIMITED WARRANTY FOR PRECEDENT VEHICLES
WARRANTY: CLUB CAR, LLC (“CLUB CAR”) hereby warrants to the Original Purchaser or Lessee, as those terms are

defined herein, and subject to the provisions, limitations and exclusions in this limited warranty, that its new vehicle or new

component purchased from CLUB CAR or an Authorized Dealer or Distributor shall be free from defects in material and

workmanship under normal use and service for the periods stated below, subject to the provisions, limitations and exclusions

in this limited warranty.

This limited warranty covers material, workmanship and repair labor cost as to those items specifically listed below for the

periods specified. Such repair labor shall be performed only by CLUB CAR, its Authorized Dealers or Distributors, or a service

agency approved by CLUB CAR. For repairs made by qualified technicians other than CLUB CAR’s factory technicians or an

Authorized Dealer or Distributor, CLUB CAR will provide only the replacement parts or components.

IF THE WARRANTY REGISTRATION FORM IS NOT COMPLETED AND RETURNED TO CLUB CAR AT THE TIME OF

THE ORIGINAL RETAIL SALE, PURCHASER MUST PROVIDE PROOF OF DATE OF PURCHASE WITH ANY WARRANTY

CLAIM.

EXCLUSIONS: Excluded from any CLUB CAR warranty is damage to a vehicle or component resulting from a cause other

than a defect including poor maintenance, neglect, abuse, accident and collision, maintenance adjustments, unreasonable or

unintended strain or use, improper installation of accessories (such as connecting any accessories to less than the full pack of

batteries), installation of parts or accessories that are not original equipment including non-approved GPS systems, non-

approved alteration and acts of God. Also excluded from any CLUB CAR warranty are all fuses, filters, decals (except safety

decals), lubricants, routine wear items such as the charger plug and receptacle, engine mounts, mats, pads, spark plugs, light

bulbs, brake shoes, belts, brushes, bushings, drive buttons, cosmetic deterioration, and items that deteriorate, fade or fail due

to exposure or ordinary wear and tear.



Warranty Cont.
The provisions of this limited warranty shall not apply to failure due to the following conditions:
1. Batteries

1.1   Improper charging of a vehicle due to the use of a battery charger model not approved by Club Car for use with the 
vehicle.
1.2    Use of water in batteries, including tap water that contains impurities. Distilled water or a properly maintained, 
Club Car approved battery water deionizer and filter system should be used to ensure water quality.
1.3    Abuse such as overcharging, undercharging, improper fluid levels, loose wiring and fasteners, or rusted or corroded 
hardware.
1.4    Use of energy management systems that do not allow a minimum of 12 hours of charge time to assure proper 
charging.
1.5    Use of any accessories that do not draw power off the complete 48V pack.
1.6    Neglect, breakage, freezing, fire, explosion, wreckage, melted terminal posts, the addtion of any chemical, or the 
operation of the battery in an uncharged condition (below half charge 1.200 specific gravity); the installation of the 
batteries in reverse or recharging in reverse, breakage of containers, covers, or terminal post, or batteries used in 
applications for which they were not designed.
1.7.    A battery damaged by a defective charger or batteries in vehicles that do not receive proper charging.
1.8.    A vehicle not having an operational charger on a circuit that has the parameters specified in the vehicle owner’s 
manual (the number of operational chargers must equal the number of operational vehicles), or use of an unapproved 
algorithm.

2. Lack of proper maintenance such as preventive maintenance checks, proper rotation of vehicles in a fleet application, 
maintaining proper tire pressure and alignment and tightening loose wire connections as outlined in the owner’s 
manual.

3. Damages caused by improper installation of the component.
4. Failed semiconductor parts such diodes and fuses that are vulnerable to electrical overloads (including lightning) beyond 

the control of CLUB CAR.
5. Damaged charger AC and DC cord set with plug, which is a wear item and subject to user abuse.
6. Use of gasoline containing more than 10% ethanol. Transportation expenses for warranty services are also excluded 

from this warranty.

Without limiting the generality of the foregoing in any way, and as part of its limited warranty exclusion, CLUB CAR does not
warrant that its vehicle or components such as batteries, computer, controller or electrical device are suitable for use in any 
application other than in its products. As in the use of any vehicle, batteries, computer, controller or electrical device, a
prudent owner will read and study the owner’s manual, the operator instructions and the warning labels; and will exercise due
care in working on or around vehicles, batteries or electrical devices.
Transportation expenses for warranty services are also excluded from this warranty.
VOIDING OF WARRANTY: THIS AND ANY OTHER WARRANTY SHALL BE VOID IF THE VEHICLE OR COMPONENT IS ABUSED OR 
USED IN AN UNINTENDED MANNER OR SHOWS INDICATIONS THAT IT HAS BEEN ALTERED IN ANY WAY, INCLUDING, BUT NOT 
LIMITED TO, MODIFICATION OF THE SPEED GOVERNOR, BRAKING SYSTEM, STEERING, TRANSAXLE, OR OTHER OPERATING 
SYSTEMS OF THE CAR TO CAUSE IT TO PERFORM OUTSIDE CLUB CAR SPECIFICATIONS. THE WARRANTY IS LIKEWISE VOID IF 
THE VEHICLE SHOWS INDICATIONS THAT REASONABLE OR NECESSARY MAINTENANCE AS OUTLINED IN THE OWNER’S 
MANUAL AND MAINTENANCE AND SERVICE MANUAL WAS NOT PERFORMED AT THE TIME AND IN THE MANNER SPECIFIED IN 
SUCH MANUALS.



Warranty Cont.

SOLE REMEDY: CLUB CAR’s liability under this limited warranty or in any action whether based upon warranty, contract, 
negligence, strict product liability or otherwise, shall be the repair or replacement, at CLUB CAR’s option, of the vehicle or 
component thereof that CLUB CAR deems to be defective. Replacement shall mean furnishing, during the applicable limited 
warranty period, a new vehicle or factory-reconditioned vehicle or component thereof that is identical or reasonably 
equivalent to the warranted product or component at no cost to the purchaser. Repair shall mean remedying a defect in the 
vehicle or component thereof at no cost to the purchaser during the applicable limited warranty period. CLUB CAR reserves 
the right to test and recharge any component returned for adjustment. If CLUB CAR elects to repair the vehicle or 
component, it may provide factory-reconditioned parts or components. All parts and components replaced under warranty 
shall become the property of CLUB CAR.
DISCLAIMER: THIS LIMITED WARRANTY IS EXCLUSIVE. CLUB CAR MAKES NO OTHER WARRANTY OF ANY KIND, EXPRESSED OR 
IMPLIED. ANY IMPLIED WARRANTIES OF MERCHANTABILITY OR FITNESS FOR A PARTICULAR PURPOSE ARE HEREBY 
DISCLAIMED BY CLUB CAR AND EXCLUDED FROM THIS WARRANTY. THE PURCHASER AND CLUB CAR EXPRESSLY AGREE THAT 
THE SOLE REMEDY OF THE REPLACEMENT OR REPAIR OF THE DEFECTIVE VEHICLE OR COMPONENT THEREOF IS THE SOLE 
REMEDY OF THE PURCHASER. CLUB CAR MAKES NO OTHER REPRESENTATION OR WARRANTY OF ANY KIND, AND NO 
REPRESENTATIVE, EMPLOYEE, DISTRIBUTOR OR DEALER OF CLUB CAR HAS THE AUTHORITY TO MAKE OR IMPLY ANY 
REPRESENTATION, PROMISE OR AGREEMENT, WHICH IN ANY WAY VARIES THE TERMS OF THIS WARRANTY.
In the event that another pre-printed warranty document, certificate or both offered by or through Club Car at the time of 
sale of this vehicle (each an “Additional Warranty Document”) is deemed to conflict with the limitations or exclusions 
contained herein, the limitations and exclusions contained herein shall continue to apply to both this limited warranty 
statement and, to the maximum extent permitted by law, to each Additional Warranty Document.
NO CONSEQUENTIAL DAMAGES: IN NO EVENT SHALL CLUB CAR BE LIABLE FOR ANY INCIDENTAL OR CONSEQUENTIAL 
DAMAGES INCLUDING, BUT NOT LIMITED TO, LOSS RELATED TO PROPERTY OTHER THAN THE VEHICLE, LOSS OF USE, LOSS OF 
TIME, INCONVENIENCE, OR ANY OTHER ECONOMIC LOSS.
Some states allow neither limitation on the duration of an implied warranty nor exclusions or limitation of incidental or 
consequential damages. Therefore, the above limitations or exclusions may not apply to you. This warranty gives you specific 
legal rights, and you may also have other rights, which vary from state to state.
HOW TO MAKE A WARRANTY CLAIM: To make a warranty claim under this limited warranty, you must present the vehicle or 
defective component with evidence of proof of purchase date and number of amp hours (if applicable) to an authorized CLUB 
CAR dealer. 
For warranty-related communication, contact Warranty Services, Club Car, 4125 Washington Rd., Evans, GA 30809, USA, 
706.863.3000.
WARNING: Any modification or change to the vehicle that affects the electrical system, stability or handling of the vehicle, or 
increases maximum vehicle speed beyond factory specifications, could result in severe personal injury or death.
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Doug Barrick

From: Brett Miller <mmarealest@bellsouth.net>
Sent: Monday, March 4, 2019 2:31 PM
To: Doug Barrick
Subject: FW: Rutherfordton GC
Attachments: Rutherfordton Golf Course March 1 2019.pptx

From: Lasure, Danny <Danny_LaSure@clubcar.com>  
Sent: Saturday, March 2, 2019 9:12 AM 
To: mmarealest@bellsouth.net 
Subject: RE: Rutherfordton GC 
 
Brett, 
 
Short summary in e‐mail, as requested, as well as full proposal attached. Please let me know if you need more 
information.  
Really hope we can help.  
 
25 Tempo Gas EFI fleet cars ‐ $ 60.40 for a 60 month straight 
lease                                                                                                        Fleet $ 1510.00  + utility $144.86 
=                                                          $ 1654.86 
*suggested, since warranty on gas EFI fleet car from Club Car matches 60 month lease 
OR  
25 Tempo Gas EFI fleet cars ‐ $ 67.09 for a 48 month straight 
lease                                                                                                        Fleet $ 1677.25 + utility $164.86 
=                                                           $ 1842.11 

 
1 CA 300 Gas EFI utility car – $144.86 for a 60 month straight lease 
1 CA 300 Gas EFI utility car ‐ $164.56 for a 48 month straight lease 
 

 Keep in mind, we can structure the lease for 51 months, 54 month, etc……in order to meet best budget. You 
name the number of months and we can make it happen. Thanks so much and have a great weekend, Brett! 

 
Best Regards, 
 
Daniel W. LaSure, Jr.  
Territory Manager – Western & Central North Carolina, Upstate South Carolina  
Club Car, LLC 
97 Mills Place  
Asheville, NC 28804 
  
828-215-4325 Mobile 
danny_lasure@clubcar.com 
www.clubcar.com  
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